RECEIVED
MAR 2 8 2008
SECURITIES

)
‘n

Al
\ Y
\ R

N - ,‘
AN

Y

/o ‘ ‘
[~ FOR

OFFERING CIRCU

/

i T,
/ ‘\\ \‘\ [ i /
/ \ . ., s
¢ ' T

UFOC 01.2008

his document was downloaded from franchisepanda.com. All the information we publish, including this document is for general informational purposes only. FranchisePanda.com does not make any wal
ccuracy of any information. Use of the information found on this website (FranchisePanda.com), is strictly at your own risk. We will not be liable for any losses and/or damages in connection with the use of our website or this document.

2008

v / /
LAR

//

;

rranties about the completeness, reliability, and

e @ FRANCHISE

;
1
|
1
i
|
i

—


https://franchisepanda.com

THAI FOOD INFI‘ ERNATIONAL CORP.
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INFORMATION'-FOR’PROSPECTIVE FRANCHISEES
REQUIRED B(Y)THE FEDERAL TRADE COMMISSION
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TO PROTECT YOU, WE'VE REQUIRED YOUR FRANCHISORJI“(D GIVE YOU THIS
INFORMATION. WE‘*HAVEN'T CHECKEDIT AND DON'T KNOW IF IT'S CORRECT. IT
SHOULD HELP YOU MAKE UP YOUR MIND. STUDY IT CAREFULLY WHILE IT
INCLUDES SOME INFORMATION ABOUT YOUR CONTRACT, IDON'T RELY ON IT
ALONE TO UNI)ERSTAND YOUR CONTRACT READ ALL OF YOUR CONTRACT
CAREFULLY. BUYING A FRANCHISE IS' ACOMPLICATED INVESTMENT TAKE
YOUR TIME TO DECIDE IF POSSIBLE SHOW YOUR CONTRACT AND THIS
INFORMATION TO AN ADVISOR LIKE A LAWYER OR AN ACCOUNTANT IF YOU
FIND ANYTHING /YOU THINK MAY BE WRONG OR ANYTHING IMPORTANT THAT'S
BEEN LEFT OUT YOU SHOULD LET US KNOW. ABOUT IT, i ITl MAY BE AGAINST THE
LAW. THERE MAY ALSO BE LAWS ON FRANCHISINQ,IN YOUR STATE. ASK YOUR
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STATE AGENCIES ABOUT THEM. R Mo
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Thai Food International Corp. f - "“'-m.\
A Washington corporation / L
22230 Russell Rd. e N
Kent, Washington 98032 I P
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You will operate mdependently a Thal/Go’Restaurant}'(each a “Thal Go”). Each Thai Go
restaurant offers a fast-food restaurant,tHat provides the public with hlgh quality{ Thai food and
beverages of a distinctive char‘zi‘cte(r and quality. We offer one franchlse ﬁrogram (1) a Franchise
Agreement under which you will- opgrate a single Thai Go from a fixed loc‘atlon However if you
wish to obtain more\than one location, you.may do so by purchasmg addltlonal franchises at a
25% reduction in each\subsequent franchise fee. oy
\ J \

The initial franchise fee for a Thai Go is $30, 000 Your estimated initial investment for each Thai
Go restaurant ranges from\approxunately $171,000 to $295,000. Those arx{ounts do not represent
your total investment, Wthh 15 described more* fully in Items 5 through 7/ of this Offering
Circular, N, N R /
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THE FRANCHISOR WAS ORGANIZED ON.SEPTEMBER 14, 2001 AND HAS OPERATED
SIX THAI GO RESTAURANTS' SII\{ICE THAT TIME. /"'

-~

THE F RANCHISE AGREEMENT PERMITS THE FRANCHISEE TO ARBITRATE WITH US

ONLY IN WASHINGTON OUT OF STATE ARBITRATION MAY FORCE YOU TO
ACCEPT A LESS FAVORABLE SETTLEMENT{ FOR DISPUTES. \IT MAY ALSO COST
MORE TO ARBITRATE WITH uUSs IN WASHINGTON THAN IN YOIiR HOME STATE.
THE FRANCHISE AGREEMENT STATES THAT, WASHINGTON I LA/W GOVERNS THE
AGREEMENT, AND THIS LAW MAY NOT PROVIDE THE:- SAME}PROTECTIONS AND
BENEFITS AS LOCAL LAW’ YOU MAY \i/[ANT fTO\COMPAR_E THESE LAWS.

THE FRANCHISOR MAY, IF IT CHOOSES, NEGOTIATE WITH YOU ABOUT ITEMS
COVERED IN THIS OFFERING CIRCULAR. HOWEVER, THE FRANCHISOR CANNOT
USE THE NEGOTIATING PROCESS TO PREVAIL UPON A PROSPECTIVE FRANCHISEE
TO ACCEPT TERMS WHICH ARE LESS FAVORABLE THAN THOSE SET FORTH IN
THIS OFFERING CIRCULAR.

THERE MAY BE OTHER RISKS CONCERNING THIS FRANCHISE.
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